Results for the 1st Quarter of 39th
business period
(Fiscal Year Ending March 31, 2023)

TechM trix

August 15, 2022
TECHMATRIX CORPORATION (code : 3762)



W Statement of the accounting standard TechM  trix

€ The Company voluntarily adopted the International Financial Reporting Standards
(IFRS) for its consolidated financial statements in its securities report from the fiscal
year ended March 31, 2021.

€ In principle, all business results described in this document are presented on the IFRS.
However, business results for the fiscal year ended March 31, 2019 (the 36th fiscal
year) and earlier, the information is presented in accordance with Japanese GAAP.
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x TechM trix

1. Business Highlights for the 1st Quarter
business period(Consolidated)



X Business Highlights for FY2022 1Q TechM trix

« The highest consolidated revenue, operating profit, profit before tax and profit attributable to owners
of the parent.
- Information Infrastructure Business :
Increasing demands for cloud-based security products.
- Application Service Business :
- In the Software Quality Assurance field, bookings were strong. However, the shift to subscriptions is progressing and
recognition of revenue and operating profits are being deferred over the period of terms of contracts..
- In the EdTech field, aggressive investment is ongoing for new customer acquisition.
- Medical System Business :
PSP's medical imaging system (PACS) is doing well after the business integration. The shift from On-premise-based
PACS to cloud-based PACS is just about to start.
(¥million)
Change in amount

FY2021 1Q  FY2022 1Q (Rate of change)

7,612 9,883 +2,271
Revenue (+29.8%)

Operating profit 647 897 +250
(+38.6%)

Profit before tax 648 909 +261
(+40.3%)

Profit attribute to 427 502 +75

owners of parent (+17.5%)
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W Business Highlights for FY2022 1Q TechM trix

Revenue
(¥million)
+2,271
9,883
7,612
FY2021 1Q FY2022 1Q

FY2021 FY2022 Change in amount
1Q 1Q (Rate of change)

7,612 9,883 +2,271 (+29.8%)
Revenue

Operating profit

(¥million)
+250
897
647
FY2021 1Q FY2022 1Q
FY2021 FY2022 Change in amount
1Q 1Q (Rate of change)
Operating 647 897 +250 (+38.6%)

profit
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)( Business Highlights for FY2022 1Q Information Infrastructure Business TechM ' trix

« The highest consolidated revenue. Operating profit decreased YoY.
(+) Increasing demands for subscription-based cloud-based security products.
(+) Increased revenue and operating profit for TechMatrix Premium Support (TPS), which is TMX's integrated security
monitoring services.
(—) Operating profit declined slightly YoY due to the impact of the weaker yen, increase of personnel and SG&A expenses,
and aggressive investments in building the best practice to utilize cloud-native technologies as a new business called
"TechMatrix NEO".

Revenue Operating profit
(¥million) (¥milion)
+1,014 A2
592 590
FY2021 1Q FY2022 1Q FY2021 1Q FY2022 1Q
FY2021 FY2022 Change in amount FY2021 FY2022 Change in amount
1Q 1Q (Rate of change) 1Q 1Q (Rate of change)
5,267 6,281 +1,014 (+19.3%) Operating 592 590 A2 (A0.3%)
Revenue profit

Copyright (c) 2022 TechMatrix Corporation. All rights reserved.



x Business Highlights for FY2022 1Q Application Service Business TechM ' trix

« Revenue and operating profit decreased YoY.

CRM field :
(—) Projected revenue and operating profits were achieved despite deferred recognition of revenue and operating profits
due to the shift to subscriptions.
Software quality assurance field :
(+) Demands on quality testing tools for enterprise systems and embedded software remained steady.
(—) Recognition of revenue and operating profits are being deferred over the period of terms of contracts.
Business solution field :
(-) Ofperating profit decreased YoY due to delay in bookings.
Edtech field :
(+) Increased revenue due to the increase of number of schools using "tsumugino".
(—) Negative operating profit due to the aggressive investment into new customer acquisition.

cymilion) Revenue wmilion)  Operating profit
A12
-54 L
A10
FY2021 1Q FY2022 1Q FY2021 1Q FY2022 1Q
FY2021 FY2022 Change in amount FY2021 FY2022 Change in amount
1Q 1Q (Rate of change) 1Q 1Q (Rate of change)
o i o)
Revenue 1,605 1,593 A12 (A0.8%) (P)foefli'?tlng A54 N64 A10 (A19.1%)

X FY2021 1Q figures for the Application Services business do not include figures for the medical field.

Medical System Business Unit was spun off from the Application Services Business Unit in FY2022.
Copyright (c) 2022 TechMatrix Corporation. All rights reserved.



W Business Highlights for FY2022 1Q

« Revenue and operating profit increased YoY.
(+) NOBORI, a medical information cloud service and PHR application, performed well.

(+) PSP's medical imaging system (PACS) is doing well after the business integration. The shift from On-premise-based

PACS to cloud-based PACS is just about to start.

« Medical System Business Unit was spun off from the Application Services Business Unit in FY2022.

Revenue
(¥million)
+1,268
FY2021 1Q

FY2021 FY2022

1Q 1Q
739 2,007

Revenue

FY2022 1Q

Change in amount
(Rate of change)

+1,268
(+171.4%)

TechM trix

Operating profit

(¥million)
+262
371
109
FY2021 1Q FY2022 1Q
FY2021 FY2022 Change in amount
1Q 1Q (Rate of change)
Operating 109 371 +262 (+239.1%)
Profit

% FY2021 1Q results for medical systems business are the sum of former NOBORI, ICHIGO, and A-Line. FY2022 1Q results are the

sum of new PSP, ICHIGO, and A-Line.
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X Booking and Backlog for FY2022 1Q (Consolidated) TechM trix

« Booking and backlog were in good shape. Especially, Information structure business was strong.

Company-wide total

Booking Backlog
(¥million) (¥million)
+12,353
+4,887
15,280 45,329
32,976
10,393
FY2021 1Q FY2022 1Q FY2021 1Q FY2022 1Q

Copyright (c) 2022 TechMatrix Corporation. All rights reserved.



X Booking by Segment for FY2022 1Q (Consolidated) TechM trix

« Information Infrastructure Business : Increasing demands for cloud-based security products.

« Application Services Business : Decrease YoY due to delay in bookings as a result of signing separate contracts for multiple
phases of large development projects.

« Medical System Business : Strong bookings for PACS.

Information Infrastructure

: Application Services Business Medical System Business
Business
(¥million) (¥million) .
(¥million)
12,000 2,000
1,800 2,500
10,000 1,600 AN71
+3,492
5,000 1,400 2,000 +1,466
1,200
6,000 1,000 1,500
10,822 1,795 1724 il
800 !
4,000 7,330 600 1,000
400 1,267
2,000 500
200
0 0 0
FY2021 1 FY2022 1 FY2021 1 FY2022 1
021 1Q 022 1Q 021 1Q 022.1Q FY2021 1Q FY2022 1Q

XFY2021 1Q figures for the Application Services business do not include figures for the medical field.
Medical System Business Unit was spun off from the Application Services Business Unit in FY2022.
XFY2021 1Q results for medical systems business are the sum of former NOBORI, ICHIGO, and A-Line. FY2022 1Q results are the sum of new PSP, ICHIGO, and A-Line.

Copyright (c) 2022 TechMatrix Corporation. All rights reserved.
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X Backlog by Segment for FY2022 1Q (Consolidated) TechM trix

« In increasing tendency due to shift to subscription (strengthening stock business).

Information Infrastructure
Business

(¥million)

30,000

25,000

20,000

15,000

10,000

5,000

+7,683

FY2021 1Q

FY2022 1Q

Application Services Business

(¥million)

4,000

3,500

3,000

2,500

2,000

1,500

1,000

500

0

+441

FY2021 1Q FY2022 1Q

XFY2021 1Q figures for the Application Services business do not include figures for the medical field.
Medical System Business Unit was spun off from the Application Services Business Unit in FY2022.

XFY2021 1Q results for medical systems business are the sum of former NOBORI, ICHIGO, and A-Line. FY2022 1Q results are the sum of new PSP, ICHIGO, and A-Line.

Copyright (c) 2022 TechMatrix Corporation. All rights reserved.

Medical System Business

(¥million)

12,000

10,000

8,000

6,000

4,000

2,000

+4,228

FY2021 1Q FY2022 1Q

11



X Backlog for FY2022 1Q (Non-consolidated) TechM trix

« Consolidated and non-consolidated (TechMatrix only) backlogs are as follows.

Backlog Backlog
(Consolidated) (Non-consoliated)

somilion) 76% of
million consolidated
backlog
+12,353
(¥million) +8,092
45,329
e 34,327

26,235

FY2021 1Q FY2022 1Q FY2021 1Q FY2022 1Q

Copyright (c) 2022 TechMatrix Corporation. All rights reserved.



W Backlog for FY2022 1Q (Non-consolidated) TechM trix

« Non-consolidated backlog (for only TechMatrix) are as follows.

(BAM) short term long term long term rate
. 34,327
*Short term 0
Backlog (in each quarter) whose revenue will be 30,237 46.9% /0.0%
recognized within a year 16.6%
Xlong term 070 44.6%
30,000.00 Backlog (in each quarter) whose revenue will be 46.1% 0 60.0%
recognized after one year 45.7%
16,091 .
44.3% 42.8% 50.0%
41.2% 41.1% 13,389 1499043 500
Z0,00000 36.00/0 37-80/0 37'90/0 36.00/0 11,988 4000/0
10,184
9,994
7516 /940 30.0%
4,735
10,000.00 4167 4,588 4,750 1g.93g 20:0%
15,632 16,130 16,737 =™
12,551 13,610 14,247 1
10,705 11,380 *< 1 10.0%
7,417.72 7,548 7,778 8,432
0.00 0.0%

FY2019 FY2019 FY2019 FY2019 FY2020 FY2020 FY2020 FY2020 FY2021 FY2021 FY2021 FY2021 FY2022
Q1 Q2 Q3 Q4 Q1 Q2 Q3 Q4 Q1 Q2 Q3 Q4 Q1

Change in accounting standards __ Change in accounting standards ____,

"~ (New Accounting Standard for ~ (IFRS)
Revenue Recognition) 13

___________ accounting standards A4
(Japanese GAAP)

Copyright (c) 2022 TechMatrix Corporation. All rights reserved.



W Weather chart by Segment (Based on revenue) for FY2022 1Q TechM  trix

Information Infrastructure Business

- Sales increased YoY despite a delay in the timing of sales booking due to delivery NP
Load balancers (BIG-IP, NGINX) delays caused by a shortage of semiconductors for some products. -e
- Sales of web server software (middleware) increased. '
Next-Generation Firewall / SASE -
/ XDR / SOAR (Palo Alto's « Increased revenue for cloud-based security products. g XS
Strata, Prisma and Cortex)
Antivirus / Intrusion prevention

Appliances / Security 3L

Information and Event « Increased revenue for cloud-based security products and secure web gateway. '/f

Management(SIEM) / Web

security

/P?:rosl?ennasligutgzﬂtclfsyosﬁc OSI};SthS « Decrease in storage products due to the negative repercussion from the large-scale %Cja:ob
P 9 projects recorded in 1Q of the previous fiscal year. 79

products

Security-related operation and « New contracts and inquiries for TPS increased, which was stimulated by increasing _:"’v‘":_

monitoring services demands for cloud-based security products. s

Al-driven threat protection / « Sales for Cyber Hygiene product (Tanium) and Mail security product (Proofpoint) G

EDR / Mail security increased. KN

« CROSS HEAD : Although some projects with major SI companies were postponed

CROSS HEAD & OCH due to the shortage of semiconductors, they remained on track as planned. Y

« OCH : Increased year-on-year due to the shift to subscriptions.

@8- +10% and over 3@:+5% ~ +10% @ within+5% WithinA10% &2’ underA10% 14
1\ / 7
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)< Weather chart by Segment (Based on revenue) for FY2022 1Q

TechM trix

Application Services Business

Business Solution field

« In the Business Solution field, revenue increased YoY, even though the projectec
revenue was not achieved due to a delay in bookings. o
« CASAREAL increased revenue YoY due to strong demands on training for new S i

(Including CASAREAL and IDAY) technicians. /"

« IDAY decreased YoY due to delays in bookings.
- Demands on quality testing tools for enterprise systems and embedded software

Software Quality Assurance remained steady. _ _ _ _ Se-
field « Recognition of revenue and operating profits are being deferred over the period of terms -y
of contracts.
CRM field « Projected revenue and operating profits were achieved despite deferred recognition of
1= revenue and operating profits due to the shift to subscriptions.
: « Deployment to well-known private schools that offer advance education and to small Sl
EdTech field public schools progressed as planned. B A S

PSP

Ichigo

A-Line

« Increase in number of new contracts, renewals and replacements for PACS >

7187 1\
. Mlaintained stable sales growth for teleradiology and telepathology and exceeded the e
plan. RS
« Although the willingness of medical institutions to invest in procurement of radiation ",
dose management systems has been stagnant, the company's performance has been hY %3
generally in'line with original plans. in line with plans. %
Sy Ay X Lo
0:8- +10% and over 3@:+5% ~ +10% @ within£5% WithinA10% 4.7 underA10% 15
[ARAR 7N / v
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)< Stock type sales (Recurring revenue) ratio of TECHMATRIX and PSP TechM ' trix

Medical System Business

nformation Infrastructure
Business

(¥million)

25,000

20,000 —

5,123

15,000

10,000

5,000

FY2020  FY2021 FY2022 1Q

I Stock
Non-stock

Stock ratio

90.0%

80.0%

70.0%

60.0%

50.0%

40.0%

30.0%

20.0%

10.0%

0.0%

Application Services
Business

(¥million)

14,000

12,000

10,000

8,000

6,000

4,000

2,000

3,958

FY20202 FY2021 FY2022 1Q

I Stock
[)Non-Stock

Stock ratio

Copyright (c) 2022 TechMatrix Corporation. All rights reserved.

70.0%

60.0%

50.0%

40.0%

30.0%

20.0%

10.0%

0.0%

(¥million)

14,000
12,000
10,000
8,000
6,000
4,000

2,000

852 |
. 1,067

FY2022 1Q

[ Stock
[INon-stock

Stock ratio

70.0%

60.0%

50.0%

40.0%

30.0%

20.0%

10.0%

0.0%
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W Consolidated Statement of Financial Position TechM trix

« “Advance payments” included in Other current assets and “Advance received” included in Other of Current
liabilities were increased as a result of applying the New Accounting Standard for Revenue Recognition. (¥million)

FY2021 FY2022 1Q FY2021 1Q FY2022 1Q
Total current assets 42,267 43,610 Total current liabilities 27,989 28,954
Cash and cash equivalents 18,155 19,727 Trade and other payables 2,158 1,548
Borrowings 595 595
Trad d oth
reriei?/:QIeso e 5,925 3,704 Other current liabilities 25,236 26,810
Other current assets 18,186 20,178 Total non-current liabilities 4,311 4,177
Borrowings 500 450
Total non-current assets 10,235 10,676 Other non-current liabilities 3,811 3,727
Property, plant and f il
equipment 3,506 3,395 Total liabilities 32,301 21,155
Share capital and Capital 6,159 5,884
Goodwill 171 171 surplus
Treasury shares NA975 N974
Other components of equity 685 769
Total equity attributable to owners 17.018 16.812
Other non-current assets 4,805 5,258 = of parent ! !
Non-controlling interests 3,183 4,343
Total assets 52,503 54,286 Total liabilities and equity 52,503 54,286

Copyright (c) 2022 TechMatrix Corporation. All rights reserved.



2. Topics of Business activities

TechM trix



WX Launch of (New) PSP Corporation TechM trix

Purpose of business integration®
Integration / Aggregation

NOBORId. PSP gstas

Public and social system Solution Provider

TechMatrix Group

Customer Services - Development
base Products plan

1
O PsP

Integration/Aggregation

I
' '
Further improvement of Accelerate new business such as
functions and quality of PHR/AI/data utilization
services and products by relocating engineering resources

Secured the second largest market Further data collection on the cloud
share based on the number of Increasing the number of end-users and
customers and sales (2,200 facilities) facilities using PHR services 19

Copyright (c) 2022 TechMatrix Corporation. All rights reserved.




WX Launch of (New) PSP Corporation TechM trix

Purpose of business

integration®@
« Promotion of Cloud PACS
business
« Unifying business models as a
part of the business

Product types

NOBORI products:
Cloud services

PSP products:
On-premise

(((

integration —
Point ! = '
Concentrating and optimizing
resources for cloud services in (New) PSP products:
phases Cloud services

(Shifting to the cloud in phases)

v" Fully integrating the products in phases
(targeting completion by April 2026)

v Shifting to unified monthly subscription
models

Copyright (c) 2022 TechMatrix Corporation. All rights reserved.



)< Medical field

New collaborations and alliances

@ Collaboration with Canon Medical Systems Corporation
Providing optimized reading support solutions by combining
technologies to help diagnostic radiologists make accurate
diagnoses
e Canon Medical Systems

- Al-based analysis technologies
- 3D processing technologies
e PSP
- DICOM viewer software
- Cloud-based Picture Archiving and Communication System (PACS)

@ Alliance with Splink, Inc. and Millennia Corporation
Started to provide Brain Healthcare Program™ that visualizes

brain health
e Splink
- Brain Life Imaging® (Al-based brain checkups program)
¢ Millennia
- Check of Head Health® (A simple cognitive function scale)
e PSP
- NOBORI (An app to manage medical information)

TechM trix

Structural changes (in the brain

structure) Medical information

management with PHRs

’4' Brain Life Imaging S

. i NOBORI
Functional changes (in cognitive .
functions)

- o

Brain Healthcare N = \
eSO

Brain Healthcare Program™

Visualizes brain health by using Al-driven image analysis,
cognitive function scales, and personal health records
(PHRs) together.

A total prevention solution that can be accessed anytime,
anywhere via smartphones.

Copyright (c) 2022 TechMatrix Corporation. All rights reserved.



)< Medical field

New collaborations and alliances

® Integration with Mynaportal,
a service run by the Japanese

government

By integrating with the Mynaportal API,
medical information managed by
government agencies can be obtained, and
then viewed and stored within the NOBORI

app—a PHR app from PSP.

Available information:

- Vaccinations

- Health checkups for expectants, nursing mothers
and infants

- Health screenings for people aged 40 to 74

- Medicines

- Medical expenses

NOBORI

-

ERFAEEER

NOBORI CLINIC

& HETAMTS
radEEErdee ©

VHH-FLSER A ENTI1-Y -5

i NOBORI

A FR—F L S ERE
HEmMET D

BRLERTEA YT UY—ER TRAFR
=5l EBL. BREPCRBLCNETE
PR, RS - A7 - EREE
W, WEdE. EM, L L.

‘@ I1FH—FI

STEP1

I —ERERAT SEBIC. TAFH—F
L ERYBETT,

LD MREER CRRL, I17215—
H—FORBMOIZEBBAMEET2TL
£E,

® TFR—FLOEECOLT &

REEE

* PSPHIAHARETZT Y
TNOBORI) TERMMNHERNTZLD
1y AR S A TOMRERSE
LET.
= FIORAmNE - EEN - AR - RO

© 2017 Digital Agency, Government of Japan.

TNOBORIy THRTTESESLHDET.
SHERH, T~ A—K E, TAF>
F=A—FOBRHRDCHELEAY— 74
VHRRTY

RAFTR—LECRE

l Eé; FHEAMEONR

|€%{ ELEE DT B p L - |
i

Select a user from the app to start

the integration with Mynaportal

—
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STEPZ

RAF 2= H—FORSWOICEIEAE
BHRTLELE,

SlEms. Y-ERAFRIERBULE
¥

FEZLTSETW

o PSPRABMIERBT ST T
TNOBORI) KEMMEERBT SIS
I PIRE 7 2 LA - OREET2TLR
LR TF-2EW) REERLTS
EEW,
= TN - SRR - AR - HROR
RRSERTRGE

KEERT ®

— RRESBR - SRERGIICLH SN
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TechM trix

NOBORI

- B4t ant 100 -

48 NOBORI V7 - Er) 1 o -
£ 4m NOBORI 110 =»

TAFFE-2NHS

ERREEERPTY 5% HLTRE  ORES  ases X

BAEHERT AV SI-LATA RS0 8
L. SGAPIRENChE LRI FHEN. 45
#-ALE- G REMEY, NIEE. 25 EFR
MEORFEE NOBOR! I TT.

e

TR OEEH T T L. F-IEMMCILE
\\. PushBL[Xot-3 > BAISH ITHASELE
4.

ERER

(s R uEm]
EE A5~215 i
LER: g-TE

EDRAYTFIASLY. TSRS
EECHATIRNILATENET.
IOWENEE S CEEFRIETI TN IR

e
B—— 2
»

TEEAE

« LEDHSEDMTRELRMMCHTL, ENR
EHTCRATALNVREYTINITOT. IT
HCEE. @

Obtain data via the Mynaportal API

and view medical information on
the NOBORI app
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W Medical Field Reference

The Global Personal Health Record
Software Market size is expected to reach
$13.2 Million by 2027

Market Growth Factors

Increasing government initiatives across the globe

There are growing government initiatives across various
regions to promote the paperless healthcare mechanism.
The burden of carrying multiple papers or prescriptions
for availing any health care facilities has led patients to
opt for personal health record software.

Growing digitalization in the healthcare industry

The increasing digitalization across the globe, especially
in the healthcare sector is creating demand for more
advanced, compact, and convenient technologies and
solutions, which is estimated to fuel the demand for
personal health record software. This software helps in
keeping the health record of a person that includes a wide
variety of information like doctor and patient’s address, an
allergy to the patient, etc., which improves the healthcare
management.

Source : Global Information, Inc.

5.4 Mn

TechM trix

Personal Health Record Software Market Size, By Component, 2017 - 2027

13.2 Mn

2017

2018

2019 2020 2021
B Software & Mobile Apps

2022

2023 2024
Services

2025 2026 2027

Source: www. kbvresearch.com

“Global Personal Health Record Software Market By Component (Software & Mobile Apps and Services), By Architecture Type (Payer Tethered, Standalone and Provider Tethered), By Deployment Mode (Web-
based and Cloud-based By Regional Outlook, Industry Analysis Report and Forecast, 2021 - 2027 " (KBV Research)

Copyright (c) 2022 TechMatrix Corporation. All rights reserved.
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W Security field TechM trix

H Y/ n H -
Attention to “Appgate SDP” security- " fmlbmddp’dyl ) v sy
related products to compensate for background information
route dynamically for the Managed Networks
VPNSI Wea kneSSGS ;g’;ﬂg;t:g: destination Cloud, On-premises or Hybrid
® © X =
. Encryption & Logging Sharepoint Sgroiee  ERP
<Cyber attacks on VPN devices spike> S w w
Due to the rapid spread of telework, several security o o scun - ‘mrgggre'e “Fies
incidents related to the leakage of authentication soruCATION Enterprise ¥¥:C -
information for VPN occurred (Virtual Private Network) Automatically ﬁ g
used for remote access in the country. .. e o e |

O situation and
environment

Point! = h 3
Building “Strong network security” with Zero-Trust Appgate SDP can solve above problems
Network Access Model

SDP has multi-step and varied authentication
= "Don't trust the user, the device, or network”

v Authenticate with many factors, such as the right user, the location, device,
device setting , the right access time zone, and others, and allow only those

VPN Weakness : .
who can now access the application.

« Trust what comes in network access and connected
to the housing. After that , be attacked.

. Authentication is performed only once. After that, v From the standpoint of protecting corporate data from eavesdropping, hacker
can access the network freely. traversal, virus infection, etc. and making it available securely, even if the

« Blindly trust something like an IP address. Gives inside is infected.
permission. 24

Copyright (c) 2022 TechMatrix Corporation. All rights reserved.



X Security field
Rising demand for cloud security

Significance of unified security policy
Rising demands for remote access from home and
unified security policy applied to many offices spread
across the globe.

Point ! =
Providing security services independent of location,
device...etc.

SASE (Secure Access Service Edge )

Secure Access Service Edge(SASE) is a cloud service
which provides network and network security within a
single framework.

TechM trix

Palo Alto Networks Prisma Access

~ Providing functions of next generation fire wall on cloud~

cortf%gata ,/, paloaﬁlEgﬁﬂ
@ Prisma

/‘ Access > Protecting multiple offices
o : and mobile user... by unified
0 (i security_ poli_cy of next
outside - generation fire wall on cloud.

br:r:ch @ Ol;/f;rs‘gﬁs
DDD . - .
» No equipment installation.

= VPN e Head quarter

Skyhigh Security Service Edge (SSE)

~Provides consistent data and threat protection controls from device to cloud~

@ Skyhigh

Security
CASSISVG » Data loss prevention in cloud
/ - - .
Security T bLp native environments, which

Service Edge can't be detected from
S enterprise LAN.

HE [ - y
HHE L_.__—Ii » Providing secure cloud access

Company’s WAN control device User’s device from every devices. 25

Copyright (c) 2022 TechMatrix Corporation. All rights reserved.



W Security field

Commenced the provision of
autonomous AI-driven endpoint
security “SentinelOne”

Trend of endpoint products in the face of

TechM trix

() SentinelOne:

SentinelOne
Integrated platform providing functions from
detection to response and recovery

sophisticated cyber attack

As more cyber attacks break through conventional
signature-based pattern-matching defense, detection
capability not relying on signature and comprehensive
countermeasures from the early response to recovery
have become requisite.

X% NGAV : Abbreviation of Next Generation Anti Virus,
which utilizes “behavior detection” and “Al/machine
learning” to deal with unknown malware and other
threat.

> EDR : Abbreviation of Endpoint Detection and Response,
which detects, removes, and prevents the spread of
malware that has intruded into endpoints such as
terminals.

MITRE ATT & CK evaluations show that SentinelOne is the only vender with

100% visibility and zero missed detections in both Windows and Linux
* Assessed by MITRE ATT &CK in 2020

environments.

NGAV +EDR. XDR

Provide next-generation
AI anti-virus functions
with high detection
capability and EDR
functions that enable
visualization via a single
agent

Copyright (c) 2022 TechMatrix Corporation. All rights reserved.

Autonomous

Autonomous malware
detection, isolation,
restoration and recovery
executed only within a
single machine, instead of
detection by a
management console in
the cloud

Threat hunting

Provide threat hunting
functions that detect
sophisticated intrusion as
well as custom rule
functions that allow users
to create detection and
response rules freely



WX Network Security Field

Japan’s top class track
record of selling
cybersecurity products from
global cybersecurity leaders

Received awards from the global
cybersecurity leaders as a partner company
that achieved outstanding sales performance
in FY2021

VY, 4% paloaltor
\Q aﬂ a au ::::::: Gateway Security Web / Cloud Security

3

* JAPAN Distribution Partner of the Year
=4 years in a row (2018, 2019, 2020, 2021)

VY% @TAaNIUM.
7 * MVP Partner of the Year
vy, proofpoint.
7% * PARTNER OF THE YEAR
=2 years in a row (2020, 2021)
Y% DPelLTechnologies
=

* Channel Services Delivery Excellence Award
=3years in a row (2019, 2020, 2021)

Copyright (c) 2022 TechMatrix Corporation. All rights reserved.
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W Network Security Field Reference

Fact-finding Survey on Security Measures
Survey period: June 10, 2022 - June 17, 2022
Based on a survey by Roadmap inc.

Results of a survey of 100 information system
managers at large companies (1,000 or more
employees)

v About 40% of respondents felt that their
company’s security measures were falling behind
in terms of concerns.

v 72.0% of information system personnel said that
their employer’'s management understands the
importance of security measures.

TechM trix

Questions for those who answered other than
"adequate" in Q3. What are your concerns about

security measures at your place of work (multiple
answers)?

I Security is on the back burner 38.1% I

Lack of confidence that the company has 33.3%
adequate security measures in place

Insufficient measures associated with telework 28.6%

Employees do not understand the 27.0%
importance of security measures

Low budget for security measures 27.0%

Other |1.6%

Roadmap inc.
Don't know / Can't answer 11:1% Survey on Security Measures of Large
Corporate Information Systems
(n=63)

Do you think the management of your company fully
understands the importance of security measures?

Agree very much

® 49.0% Somewhat agree with

Don't think so

® 11.0%
® 3.0%
® 14.0%

Don't think so at all

Don't know / Can't answer

Roadmap inc.
Survey on Security Measures of Large

Corporate Information Systems
(n=100)

49.0%

Copyright (c) 2022 TechMatrix Corporation. All rights reserved.
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WX Medical Field TechM trix

41,752,000

The number of PATIENTS who stored medical images in NOBORI

255,338,000

The number of INSPE@CLIONS stored in NOBORT

(June 30, 20222)

Copyright (c) 2022 TechMatrix Corporation. All rights reserved.
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WX Medical Field

(Numbers of inspections : thousand) Data Sto red i n N 0 BO RI

300,000

40,837
250,000

200,000

150,000
21,546 248,706

211,347
100,000
177,794
145,979

50,000 115,641

FY2017 FY2018 FY2019 FY2020 FY2021

The numbers of inspections stored in NOBORI == 1N€ NnumMbers of patients stored in NOBORI
(left vertical axis) (right vertical axis)

Copyright (c) 2022 TechMatrix Corporation. All rights reserved.
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(Numbers of patients : thousand)

50,000

40,000

30,000

20,000

10,000
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EdTech field

Successful track records of “tsumugino”

@

@

Acquired new customers
BAIKA Junior High School and BAIKA High School

Made proactive investments

Focusing on enhancing the functionalities to meet
standard bidding requirements with an eye on
developing market opportunities for public schools.

Acquired a patent for a class scheduling

system

The system helps schools adopt individually-optimized,
project-based learning that supports the new guidelines
for courses of study.

Awarded a letter of appreciation from Google

for Education™
TechMatrix received Appreciation for Excellent

Partnership 2022 as a partner that greatly contributed to

the development of the Japanese education industry.

: Ij_j

TechM trix

Sample screen of the class scheduling system

# YAFSIVER B %ﬁ FERE ° ’3

AT BFET B&ET URFERS @

a al v >
£\ B8R N ZA0 S8
.-i'. ':-F"."'_:_' i

5/23 (8) 5724 ()

Students can change the day of the week
or time of a class with + icon.

[= =3 8:30
- = e
® Tosxzor e
9:30
L] i

W Fr RN

Assisting individually optimized learning

Issues that the system can solve

Our class scheduling system can help to plan individual schedules
tailored to student levels or teaching progress, which is not possible
with traditional scheduling systems based on the in-a-mass teaching
style.

Purposes for developing the system
To provide a class scheduling system that allows students to plan
their own learning plans for independent learning. 31
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X EdTech field TechM trix

Successful track records of “tsumugino” Promotion of educational digital transformation
Building data usage models to realize an independent
® Started a joint project with Compass Inc. and convincing evaluation process

v Demonstrated a new learning style using different

[ L]
EdTechs with devices for each student under the new “] L\ *’ / X i n U b EnNna

guidelines for courses of study. tsumugine

v i i i i Features for the S Study logs
Supported mdepe_ndent, interactive, and Qeep Iearnlng evaluation process Integration ot (e
of students by using software and educational data with
devices provided to them under the GIGA School

tsumugino
Program lead by Ministry of Economy, Trade and A new, cloud-based, school communication platform + school affairs
Industry of Japan (MEXT). support system, designed to build learning and communication in a

new age. It is increasingly employed, mainly by private schools.

Qubena

Al-based teaching materials that can make questions tailored to
individual student’s learning levels. Qubena is adopted by local
governments and public and private elementary and junior high
schools across the country. It has been chosen as a learning
innovation project by Ministry of Economy, Trade and Industry.

32
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W EdTech Field 3¥Reference

Teacher’s work hour per week

(hour)
Job Development

Lesson Plan Preparation
Clerical Work
Extracurricular Activities

Hours of Instruction

Total hours worked GGG -6 0

articipation in the national average
(Junior high school)

Japan
(Elementary school) (junior high school)

Percentage of teachers who frequently use
each instructional practice

24.4 (%)

O

Allow students to use ICT for
assignments and classroom activities

: 51.3

Present a challenge for which no clear 15.2
solution exists

37.5

Cite problems in daily life or work to 55.6

show that knowledge is useful

76.7

Divide students into small groups and 56.1
have them solve problems 52.7

Japan mJapan

articipation in the national average
(Elementary school) (Elementary school)

(Junior high school)

TechM trix

Teachers work the longest hours among
any of the participating countries, and
there is a significant sense of a shortage of

human resources.

The following items recorded the longest hours among the
participating countries.
v Work time
v Extracurricular activity hours (junior high school)
v" Administrative work

Insufficient efforts to improve classes from
the viewpoint of independent, interactive,
and deep learning and to utilize ICT, etc.

*Organization for Economic Cooperation and Development (OECD) International Teacher Leadership and Instructional Environment Survey (TALIS) has been conducted every five years since 2008 for teachers and principals,
focusing on the working and school environments of teachers and principals. The next survey is scheduled to be conducted in 2024.*48 countries/regions, including OECD member countries, participated (15 countries/regions

participated in primary education).Translated with www.DeepL.com/Translator (free version)

Source : International Teacher Teaching Environment Survey (TALIS) 2018 (OECD)

Copyright (c) 2022 TechMatrix Corporation. All rights reserved.



X Press releases for FY2022 TechM trix

Date
April 1, 2022
April 4, 2022
April 6, 2022

April 20, 2022
May 20, 2022
May 23, 2022

May 25, 2022
May 31, 2022

June 29, 2022

June 29, 2022

Press release headlines

Okinawa Cross Head Co., Ltd. changed its corporate name and logo.
Received an award of Partner of the Year 2022 and Deal Registration of the Year 2022 from Proofpoint Japan K.K.

Received an award of MVP Partner of the Year in 2021 from Tanium Inc.

TechMatrix started a joint project for the use of study logs with Compass Inc., which develops and provides
Qubena, Al-based teaching materials.

PSP started to provide Brain Healthcare Program that visualizes brain health together with Splink and Millennia.

Launched OCH SG-ONE, an easy-to-implement, one-stop security solution for small and medium-sized
businesses.

Acquired a patent for a class scheduling system that supports individually optimized learning.
PSP started integration of NOBORI (a PHR app) with Mynaportal
Deployed “tsumugino” cloud services to BAIKA Junior High School and BAIKA High School.

The latest version 10.2 of “Ranorex Japanese version,” a Ul testing automation tool with powerful object
recognition capabilities, became available.

Copyright (c) 2022 TechMatrix Corporation. All rights reserved.
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WX Forecast (Consolidated) (Total) TechM trix

Reasons for Revision of Performance Plans in the Medium-Term Management Plan

« As a result of the merger of NOBORI with PSP, which became a consolidated subsidiary in the previous fiscal year, new PSP
was established as a consolidated subsidiary of the Company on April 1, 2022. In response, we reviewed the performance
plans for the second and third years of the medium-term management plan.

« The integrated company plans to promote a cloud shift of medical image management systems (PACS) used by former
PSP's existing customers with the aim of shifting to a stock-type business.

Although the shift to the cloud will cause a short-term decline in sales and operating profit, the company plans to make
the move as a management decision with an eye to the future.

« In the 39th fiscal year, the company incorporated additional extraordinary expenses of approximately 200 million yen in
relation to headquarters relocation, including transportation costs, disposal costs, and double rent for the purpose of
constructing a new office

==Revenue mmQOperating profit —e=Operating profit margin

(¥million) e .
50,000 A | i ReVised Dlan (+7,000) 46(:066380) E 30.0%
ctual | 43,000 (+100) !
5 40,000 5,100
40,000 36,513 ! 5,000 |
i 36,000 i
33,000 | 1 20.0%
3,734 g
30,000 3,700 ; |
20,000 12.5% _
11.2% B | ~ 11.10%| |10:0%
10,000
0 — l— SN 1 0.0%
FY2021 FY2021 |  FY2022 FY2022 FY2023 FY2023 ;
.__previous plan previousplan._______________________ J
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)< Forecast (Consolidated) (information Infrastructure Business) TechM trix

The plan was revised to take into account the continued increase in demand for
cybersecurity products and services.

4 Revenue :

Revised plan in consideration of demand trend for cloud-based security products
& Operating profit :

Revised plan in consideration of demand trend for the integrated security monitoring services (TPS)
X Revised operating income plan upward after absorbing head office relocation expenses.

(E5M) == Revenue B Qperating profit =—e=QOperating profit margin

Revised plan (+1,000)
(+2,500)
30,000 Actual 27,500 28,000 29,000 . ¢ 30.0%
3,600
24,711 25,000 (+150)
23,000 3,250 -
3,05:
20,000 3,000 20.0%
13.0% | 12.9%
(0]
10,000 L2 10.0%
0 L . L 0.0%
FY2021 FY2021 FY2022 FY2022 FY2023 FY2023
previous plan previous plan
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x Forecast (Consolidated) (Application Business+ Medical System Business) [TechM / Arix

The plan was revised to take into account head office relocation costs and the promotion of

the shift to cloud computing for medical image management systems (PACS).

& Revenue : Increased due to consolidation of PSP

4 Operating profit :
Extraordinary expenses in relation to headquarters relocation
Continued investment in EdTech business

Promoting a cloud shift of medical image management systems (PACS) used by former PSP’s existing customers

(¥million) mmRevenue  gmOperating profit —e—Operating profit margin
| Revised plan
H (+4,500)
15,500
15,000

Actual
11,802

10,000 10,000
5000 7.0%
0

FY2021 FY2021 FY2022 FY2022 FY2023

|_previous plan previous plan.

Copyright (c) 2022 TechMatrix Corporation. All rights reserved.

(+5,000)
17,000

(+100) |

1,500 |

FY2023

| 15.0%
| 10.0%
| 5.0%

' 0.0%
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x TechM trix

4. MEDIUM-TERM MANAGEMENT PLAN
“BEYOND THE NEW NORMAL"

Copyright (c) 2022 TechMatrix Corporation. All rights reserved.
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X Continuous business strategy

We continue business strategy of TMX 3.0

« Strategic and accelerated promotion of
cloud-related businesses
« Pursuit of security and safety

Copyright (c) 2022 TechMatrix Corporation. All rights reserved.
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™ BEYOND THE NEW NORMAL Key strategies

TMX3.0 business strategy continues
* Promote strategy and acceleration of Cloud-related

business

+ Pursuit of security and safety

Content
strategy

External
strategy

Internal
strategy

Expanding portfolio of products and services

Utilization of data(Including use of AI)

Diverse alliances-M&A
(Expansion of existing business , Creation of new business)

Expanding business in the overseas market

Creation of synergies by strengthening group collaboration

Human resource development/Organizational development
(Including promotion of diversity)

Copyright (c) 2022 TechMatrix Corporation. All rights reserved.
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™ BEYOND THE NEW NORMAL Segment basic strategy TechM trix

Key basic strategy

-Expanding portfolio of products and services
‘Strengthening direct sales to strategic accounts and indirect sales through
strategic resellers
‘Matrix management of Product-oriented organization and Account-oriented
organization
-Strengthening expertise , Visualization of technological capabilities
(Visualization of maintenance support , Proactive delivery of technical information , etc.)
-Expand sales of Integrated monitoring security services(TPS)
‘Expansion of remote services to be provided by a centralized operation center
(Pursuit of added value)
-Aggressive transition to Subscription business model(Strengthening stock businesses)

-Active investment into rapid expansion of education business

-Acceleration of Al Medical diagnosis support service business

‘Expansion of PHR service

-Formation of alliances and groups with other vendors for One-stop CRM service
-Accelerate global expansion(ASESAN)

-Product/Service development using Al technologies

-Portfolio expansion

(Original development of software development platform solution, etc.)
‘Third-party testing with tools/Entry into the verification market

‘Development and provision of BI solution for some specific vertical markets

Copyright (c) 2022 TechMatrix Corporation. All rights reserved.



X BEYOND THE NEW NORMAL Focus area

New products and services

Market penetration Expansion of product and service
(Items to be strengthened / Increasing market share)

»
>

Market development Diversification
m
f N
e W e b )
t ®»
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X Plan value (Consolidated)

50,000

40,000

30,000

20,000

10,000

Both revenue and operating profit continue to grow

=4 Revenue

25,418

2,419

FY2018

B Operating profit  —e=Operating profit margin

Actual

(plan contrast
+3,513)

36,513

30,603
28,553

+34)
3,734

3,028

—
10.6%

FY2019 FY2020 FY2021

(plan contrast

Revised plan

43,000

Revised plan

46,000

5,100

FY2023
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WX Plan value (Consolidated) Information infrastructure business TechM  trix

Building a stable earnings base and adapting to the cloud-native era

mmRevenue g Operating profit —e—Operating profit margin Revised plan
Actual Revised plan
29,000 .
30,000 ( pl+a{1 ;:i){l)trast 27,500 B oo 30.0%
24,711 '

(plan

con‘srast

+54
20,000 20.0%
10,000 10.0%
° 0.0%

FY2018 FY2019 FY2020 FY2021 FY2022 FY2023

J AN
g g

AR R HE
ek i | (2021520238
TBEYOND THE NEW NORMALJ
FORMy O 2R RN
2021%58XE
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. Application Servi Busi
x Plan value (Consolldated) S erwcei—ML:esc:?ceaslsSystem Business TechM

Balance between investment and growth

mmRevenue g Operating profit —e—Operating profit margin Revised plan

Revised plan 17,000 20.0%

15,500
Actual
15,000 ( plan contrast
11 +8168§2) 15.0%
1,500
10,000 ,
8,461 (blar 10.0%
contrast
A21)
679
5,000 5.0%
0 SN 8 . A : 0.0%
FY2018 FY2019 FY2020 FY2021 FY2022 FY2023
e | R

FBEYOND THE NEW NORMAL]
FOVRY D2 BREH
2021%5HXA
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Plan stock ratio (TMX (stand alone) + former NOBORI TechM  trix

Information infrastructure Application service

25,000 80.0% 14,000 70.0%
74.7% 65.0%
70.0%
9 60.0%
70.0% 12,000 o 60.0%
64.0% 55.3% 55.1%
20,000 53.7%
60.0%
5,123 10,000 50.0%
0 50.0%
15,000 38.6%
. 8,000 40.0%
39.1% 6,049 3,699
— 40.0%
3,995 3,958
6,000 | 3416 30.0%
10,000
30.0%

7,653 8,947

4,000 20.0%

20.0%

5,000 10,733

2,000 10.0%

10.0%
0 _—_—— 0.0% 0 | —— 0.0%

FY2019 FY2020 FY2021 FY2022 ...... FYy2023 FY2019 FY2020 FY2021 FY2022 ...... FY2023
BStock [—JNon-stock Stock ratio B Stock  —JNon-stock Stock ratio
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TechM trix

<Handling of this material>
Description of future prospect contained in this material, etc. is based on current information.
It may fluctuate due to Macroeconomic trends, Market environment, Our related industry trends, Other

internal - external factors, etc.
Therefore, there are risks and certainty that actual performance may differ from the descriptions of future

prospect, etc.

<Contact>
TECHMATRIX CORPORATION Corporate Planning Department ir@techmatrix.co.jp

Copyright (c) 2022 TechMatrix Corporation. All rights reserved.
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